淡江大學 九十七 學年度 第二學期課程教學計劃表

壹、科目名稱：談判理論與美國外交談判案例

Course name：NEGOTIATION THEORIES AND CASES IN AMERICAN DIPLOMACY
貳、授課老師：戴萬欽

Teacher：Prof. Tai Wan-chin

參、開課系所班級：美研所博士班

    Ph. D. Program, Graduate Institute of American Studies
肆、必選修：選修 elective course
伍、學分數：二學分 two credit
陸、先修科目：無限制 no prior requirement
柒、教學內容及進度： Contents of Instruction：
1. Cognitive theory and negotiation

2. Structure of negotiation

3. Cultural aspects of international negotiation
4. The structuring sub-theory of negotiation.

5. Conflict management and negotiation

6. Third-party mediation

7. Crisis negotiating behavior

8. U.S. negotiation with China at Warsaw Talks

9. U.S. negotiation with China over the Shanghai Communique in 1972

捌、授課方式：教師指定教材，由同學報告及討論

Mode of instruction: seminar
玖、教學設備：普通教室

拾、教材課本：Textbooks：
1. Victor Kremenyuk, ed., International Negotiation.

2. Kenneth T. Young, Negotiating with the Chinese Communists: The United States Experince,1953-1967.

3. Raymond Cohen, Negotiating Across Cultures.

拾壹、參考書籍：Reference Books：
Kramer and Messick, eds., Negotiation as a Social Process.
拾貳、成績考核方式：Grading：

學期成績： 100 ％  term paper：100 %
請同學遵守智慧財產權觀念，請勿非法影印。
