淡江大學  國貿二   Business Psychology

林明儒 教授,  Professor Landy Lin

Room # B507, Thursday 3pm to 5pm

Office Tel: 02-2597-9159 (Leave a message with Secretary Daisy)

Email: LandyLin@Asiamail.com

Please look at my teaching platform (教學平台)for class notes



     
 REQUIREMENTS
Please read the following information carefully and keep it for future reference. Please do not call my office for the answers to questions contained herein.

Grading System

5 Real life observation assignments    ( 30% of final grade)
1 Mid-Term Exam: Multiple choice and filled in questions    ( 20% of final grade)
1 Oral presentation    (20% of final grade)
1 Final exam: Short essay questions     (20% of final grade)
Class participation: students are expected to interact during class    (10% of final grade)
DATE

TOPICS

02/21/08
Introduction to Psychology


http://psychology.about.com/od/psychology101/f/psychfaq.htm


Conformity & Compassion


http://changingminds.org/explanations/needs/conformity.htm
           
http://changingminds.org/explanations/emotions/emotional_intelligence.htm
02/28/08
No Class: National Peace Day

03/06/08
Social & Business Psychology, Influence


http://psychology.about.com/od/socialpsychology/f/socpersp.htm


http://psychology.about.com/od/socialpsychology/a/socpsycbasics.htm


http://www.workingpsychology.com/intro.html


http://www.workingpsychology.com/evryinfl.html
03/13/08
Attitude drives Behavior


http://www.as.wvu.edu/~sbb/comm221/chapters/abc.htm
03/20/08
Psychology of Persuasion


Marketing and Persuasion Exercise 



http://www.workingpsychology.com/definit.html


http://psychology.about.com/od/socialpsychology/a/persuasiontech.htm

03/27/08
Managing people, Compliance & Leadership


www.stanleymilgram.com


http://psychology.about.com/od/leadership/a/leadstyles.htm


http://psychology.about.com/od/leadership/p/leadtheories.htm
04/03/08
Pavlov & Classical Conditioning


http://psychology.about.com/od/behavioralpsychology/a/classcond.htm

        http://psychology.about.com/od/behavioralpsychology/a/classcondbasics.htm

04/10/08
Weapons of Influence: Reciprocation
Dual Process Persuasion http://www.as.wvu.edu/~sbb/comm221/chapters/dual.htm
04/17/08
Commitment & Consistency
http://www.fripp.com/art.of_influence.html 
http://en.wikipedia.org/wiki/Authority
04/24/08
Mid-term exam

05/01/08
Oral Presentation
05/08/08
Social Proof, Stages of Change

http://www.as.wvu.edu/~sbb/comm221/chapters/stages.htm
05/15/08
Liking
http://en.wikipedia.org/wiki/Robert_Cialdini


http://en.wikipedia.org/wiki/Social_Proof
05/22/08
Authority, Message Characteristics

http://www.as.wvu.edu/~sbb/comm221/chapters/message.htm
05/29/08
Scarcity
06/05/08
The nature of human values
06/12/08 
Guest Lecturer: Peter Dernbach, USA attorney
06/19/09
Final Exam

