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Behavioral economics is an emerging science of psychology and economics to
study the decision—making behavior under the economic and financial
situations. This course will introduce the important advocates of behavioral
economics and their backgrounds, as well as the theoretical framework,
Through the dialogue of economics, behavioral science, psychology,
experimental economics, and empirical researches, so that students can apply
the behavioral economics to their life.
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understand the analytical framework of behavioral
economics
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analyze the relationship between economic issues and
decisions
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apply behavioral economics theory
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Diamond, Peter Vartiainen, Hannu, Behavioral Economics and Its Applications,
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