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This course is designed to offer (1) modern business-related topics to
engage students and involve them in the practice of everyday business
communication, (2) an integrated grammar syllabus offering extensive
functional practice, and (3) varied activities and learning strategies to
motivate and suppport students in their studies, It aims to build the
students’ confidence in expressing themselves correctly and fluently, and

enable them to become effective communicators in their future business
careers,
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1|AGTs &IJ’F & A A A.Focus on the process of c3 | AC
B.a‘ﬂmﬂ‘ R T 75 59 H 1l fr B M B 3% T4k | getting a job
#8 B &9 4’%’»%6%@ B.Practice adjectives to
CoWBER N PR describe personality and
collocations related to job
seeking

C.Focus on analyzing the
order of information in a CV

2 |AGtem AT AFocus on the roles of sales 3 AC
B HRATHIRE P B E 7 o and marketing
C.o M &1z F 585 M R 4% & B o | BFocus on expressions for
X B e HES) B persuading people to buy

your products

C.Focus on analyzing
paragraph order and content
within a letter and a memo
written to 'sell' something

3AMBE LR DERAKE AFocus on entrepreneurs' 3 AC
B.#K uJL BAET B 0 E T B stories
dmi RS SHAE, foz}ﬁlzf’c/& B.Focus on types of
g RANH FR/A\F?J organization, such franchise
CiamMgma operations, partnerships, a plc

and private limited company
C.Focus on expressions for

meetings
4 A EAAEDEHFEL A AFocus on personal and 3 AC
BRI EWHAE business budgets
CHIAEREERTHET B.Focus on expressions for
negotiating in business
situations
C.Look at writing to ask for
payment
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106/02/19 | JOP interviews and career (Unit 4)
N ] —
106/02/26 | 10D interviews and career (Unit 4)
ez~ ] —
106/03/05 | 10D interviews and career (Unit 4)
R ] —
106/03/12 | JOP interviews and career (Unit 4)
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106/03/19 | Marketing and selling (Unit 5)




106/03/20~ . ) .

6| 1060396 | Marketing and selling (Unit 5)

106/03/27~ . . .

7| vos/0000 | Marketing and selling (Unit 5)

106/04/03~
8 1080409 | HOLIDAY
106/04/10~ . .

9 s/04/16 | Entrepreneurship (Unit 6)
106/04/17~ .

1 106/04/23 o A A
106/04/24~ . .

| 1g6/0a50 | Entrepreneurship (Unit 6)
106/05/01~ . .

12| 1g6/05/07 | Entrepreneurship (Unit 6)
106/05/08~ . .

13| 1g6/05,14 | Entrepreneurship (Unit 6)
106/05/15~ i .

141 1 06/05/91 Business costs (Unit 7)
106/05/22~ i .

151 1 06/05/98 Business costs (Unit 7)
106/05/29~ i .

161 . 06/06/04 Business costs (Unit 7)
106/06/05~ i .

17 106/06/11 Business costs (Unit 7)
106/06/12~ .

"1 106/06/18 AR A
Y (1)Tardiness: Be punctual for class. You will lose points for being late.
2k (2)Absence: You will lose points for being absent,

AR %5 | (3)If you are absent for 3 times, you CANNOT pass the course. Show your
teacher your Proof of Absence (school bueinss, private business, sickness,
death in the family) if you cannot come,

RERAE | TH
The Business 2.0: Pre-intermediate Student's Book, John Allison with Paul

K ik Emmerson, Macmillan Publishers Limited 2014, &% X/t F E R0 A PR F).

Tel: 2365-7838.
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