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disciplines.

This course aims to provide an interesting decision—making approach to
retailing, Through instruction and curricular activitilies to reflect how real
retailers view their customers and make decisions, it also imparts the basic
knowledge necessary for a successful career in retailing and related




ASARRE P IRE PR s AT P 4 AR L

- PR a(EE
(=) M (Cognltlve M HC) 4R 1 Cl '"c'h’é ~C2 BfE~C3 st ~C4 » 47~
C5 TE (6 £:2
(=) T4t ; (Psychomotor f§ #P)4AE# 1 P1 #% ~P2 4K & ~ P3 M= i -
P4 B33 it ~PH pd it ~P6 £]iF
(2) "h& ) (Affective HAAAES Al #% VA2 7 B ~A3 €4 A4 3 -
A5 pit S A6 R B

CRERERE TARA S T RO 4 ) 2R

( ViR B KE P RS B H 2 r;&fm s TE s TR e PR s
ﬁﬁiﬁ?{% PR REC-PAR Y - 58 -

(Z)EHE TP A5 $1-62 5P EHEANEFKETT (bl4e iaie TP EE 5
HRIZCI-CHCop» R EANC6TF > i B P HEAEETR) -

(Z)F Ry m 2 AREPHRABEHELE T iODPwid ) cHARFPREHE
I NG D) LA T B B E'J?ii5ll o T CPesid e
(4o T (o) Fwin 4 | 7 4 RA~ AD ~ BEFPF > Q|35 7] o )

AP B 1

P R(Y 2) P HR(FE=
o3 w7 HEDRGES) AR B | () i

PP A R REITEBRRKZHZ| To provide students with an c3 | DE
Jr ik A interesting decision—-making
approach to retailing

KEIHRLRE > 2aE 2

g RE P T g o

REEERPEBITFEERR B | #1E > 5 MEpsk o~ AFE
ﬁ}%ﬁféﬁh EX i




AFARZ RFERF o AR EFER

R EREAAF R NP
& AT ifé?ﬁm mak g i 4 o LR I T R 2T
. Bﬁif R L T R TR T 2N Y
o saan RS AT ARPR RS F AR
e 3 R E AL S SR DEEAR

& b {*%ﬁéﬁ%fr%ﬁﬁ@ 5 RGRRR A DL TR
O s AE D G et 2 L B 3 A -

& Frti %ﬁf”%&;kg;ﬂfvfgi%;iﬁ—%;; CBEFTREEEI L TR

o S CRTNLE
O EBEE ?’%ﬁiﬁ’i%igﬂﬁ’i&ﬂiégﬁ\%\,g;gﬁ%;;
Bk e B A

jf: p =3z (Subject/Topics) # i
Winngr | EEZAH %%3{% B R

L | FELTER REAERERRRH
T wones

J vy o

T ve s

S wmans

s evesan

R

R

i merna

| e i 2

s P ——




102/12/09~ s g =
B3| 01915 BRF R e kT (=)
102/12/16~]| .
z 7 1 L 'A;& K
M 0212722 R o SRR L TE R
1021223~ 2 g o
51 02/12/29 TE R
102/12/30~ N
1) 030105 | 2 RS
103/01/06~
% % & By
] I K AR AR B R BREX
103/01/13~ -
18 1 03/01/19 HARA AL
Fﬁd@;
ARETR
#EXG | T, XK
pending
K+
P airiti Books#® L& F &
7w McGraw—-Hill ¥ X & F 2
T ETR R E Y URE AR
#ggi (AP i) P S e G P e P L 2 BB RETE D)
L FEE: 100 % WPFEHFE: 250 % GHFFE 300 %
Lk R
IHES | emAFE 350 %
Tt O () %
rf}z?**i # p I k% Ben thttp://info. ais. thu. edu. tw/csp & d &Kiti
g =+ B F (%xnt: http://www. acad. tku. edu. tw/CS/main. php) % 7% % Ucpr 508
keJ

;::J"%“%\'_ IQ_L.;\‘J 1E\_)\ o

TLGXB2M0001 0A

4

XA PorigRiEs R %ﬁ#*’i EWE W AFE LR
4 F

/ = 4 F 2013/8/6  14:17:34




