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This course includes economic and trade issues covered from the global
region economics as a whole, and a general description of individual
countries on an

in—depth analysis, and using the easy way to introduce the complicate
issues.

This course also analysis the global regional economic and trade information
practice, furthermore, gathered the latest case of Taiwanese businessman and
companies in the global region after each section, by using text and
graphics in conveying the message of the regional economic and trade
information to readers, and the cases would deepen learning,
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and conclude an international
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contract,
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shipping, insurance, customs
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international business,
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